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Presents:
The 110% Offer For Your Hosting Business You Cannot Refuse!

“Trust is like a bubble, the more you are trusted...the bigger and stronger the bubble
becomes. Once the bubble has burst it is very hard to get it back...”

The following offer and guidelines of distribution is being offered by OnSite Technology,
Inc. a Florida based corporation with its offices based in Jacksonville, Florida & a new
division created within OnSite Technology, Inc. named OnSite WebWorks. OnSite
WebWorks will be the acting web services — web hosting provider of all of our existing
clients and newly acquired client starting within the near future. Until everything is
setup, configured, tested and assured reliability and continuity the web servers of OnSite
Technology, Inc. will be used as no ted respectively as the following:

Ns.onsitetech.net
Ns1.onsitetech.net
Ns2.onsitetech.net
Ns3.onsitetech.net

OnSite Technology, Inc. curre ntly has powered up over 60 web servers utilizing the
following server platforms:
FreeBSD
Linux
Windows Server 2000-2003

The core control panel is utilizing H-Sphere, CPanel, PSoft, US Based Web hosting

We are currently running on a network utilizing the best of Level3 and Qwest giving us
an unsurpassed level of speed and failover redundancy. The datacenter our web servers
reside can handle 1000’s of domains without compromising a thing. You should feel
confident that your clients that you have worked hard to attract and keep will be taken
care of seriously and with the utmost care.

Therefore, this leads to you. If you are reading this letter this far you are
telling us that there is an interest in our offer so here it is.

First off, we need to know exactly who you are and what you want to sell. Based upon
that information we will make a generous offer to you that we know will seem fair. This
offer will be over the phone direct with you and us to discuss further the possibilities
between you and OnSite Technology, Inc. You must also agree to sign a Non-Disclosure
Agreement, a Non-Compete Agreement not to start another web-hosting firm and not to
talk to any of your clients to bring back to another web-hosting business.



Our payment method will be exactly like this.
Here’s and example:

Website number 1 has 250 client at 9.95 a month = 2487.50 a month
Multiply this for 12 months which = $ 29850.00 a year.

Every one offers usually about 80% of the total sales less expense. Which is a detriment
to you for it will show that the offer is not near the value that you had built. We know
how you must be feeling. We'll offer 10 months of the yearly gross sales plus 10% and
we will not take on any debt that will be on your side, that's $27362.50

You will still be receiving the revenue.

That’s right! You will be receiving the money from your clients each month and
you will give OnSite Technology, Inc. 50% of that revenue while you keep the rest. We
will pay for your incurred hosting expenses on your end. If you have anyone on
payroll for web maintenance, we will take this over, so that your payroll expense can
been saved. The faster we move your client base over to us, the more money saved by
less operating expenses.

One exception of course is the amount received from your annual clients, as this will
affect the amounts disbursed since you have already received these funds. Based upon
your accurate financial information we must remove these amounts from the purchase
price. If the annual clients decide to stay with us then we will receive the payments and
give you 50% of the proceeds.

“Remember...Trust is a Bubble and our bubble is very strong and growing.”

We ask you to help us in retaining you customer base.

It would benefit you greatly to assure your clients that this move is a good thing
to them. To avoid having your clients move to another web-hosting firm is the downside
of acquisitions and we want to eliminate that downside as much as we can altogether,
especially the annually paid clients. To insure your assistance, any clients leaving during
this transfer will affect the purchase price quoted by the amount lost due to the lost
client. This is only fair and will be kept in force by a collection sheet of your clients that
you must provide.

On the next month, the same thing happens. You collect the funds then you send over
50% to us. Meanwhile we have been transferring your clients over to our servers day by
day and make sure their emails are working, their sites are up and everyone is happy.

We’ll make sure your clients are very happy.

Keep in mind that each client that has been successfully transferred over to our
web servers will now be in contact with our 110% client relations team to insure their
continued success with their website. They will be notified of our invoicing system and
to when to expect to see invoices from us. If any client pays OnSite Technology, Inc.



before this transaction is complete we will know and will forward to you 50% of that
receivable towards your unpaid transactional balance.

This will keep going until your agreed purchase price plus 10% has been paid. Then
after that, we will start with invoicing ourselves to our clients to receive payments
directly from them and pay off any small balance to you to complete this transaction.

From there we're done! You have received your funds; you can go along and do what
you like to do except start a new hosting company from your state within 1 year and not
to solicit any client of ours for 1 year.

We thank you for taking the time to read our proposal and we feel confident that this is

an offer that is to hard to refuse. We also confident that you may have many additional
questions, as we are here to answer all of them. If you need to sell your business faster we
we do offer our cash out solution at our cash out link.

You may contact us toll free 1-877-523-0890 or email us websales@onsitetech.net.

Until then, all the best to your success!

Richard S. Kane

R.S. Kane

CEO/Owner
OnSite Technology, Inc. / OnSite WebWorks
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